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Disclaimer

This presentation contains certain statements and may be forward-looking statements that are subject to a variety of risks and uncertainties. There are a number of important factors
that could cause actual results to differ materially from those projected or suggested in any forward-looking statement made by ImmuPharma PLC (“the Company”) in respect of itself
and its subsidiaries (“ImmuPharma”). These factors include, but are not limited to: (i) ImmuPharma’s and/or ImmuPharma’s partners’ ability to successfully complete product
research and development, including pre-clinical and clinical studies and commercialisation; (ii) ImmuPharma’s and/or ImmuPharma’s partners’ ability to obtain required
governmental approvals, including product and patent approvals, the impact of pharmaceutical industry regulation, the difficulty of predicting FDA and other regulatory authority
approvals, the regulatory environment and changes in the health policies and structure of various countries; (iii) the acceptance and demand for new pharmaceutical products and
ImmuPharma’s ability to attract and/or maintain manufacturing, sales, distribution and marketing partners; and (iv) ImmuPharma’s and/or ImmuPharma’s partners’ ability to
develop and commercialise products before its competitors and the impact of competitive products and pricing, the availability and pricing of ingredients used in the manufacture of
products, uncertainties regarding market acceptance of innovative products newly launched, currently being sold or in development. In addition, significant fluctuations in financial
results may occur as a result of the timing of milestone payments and the timing of costs and expenses related to ImmuPharma’s research and development program. Without
limiting the generality of the foregoing, no assurance is given as to when ImmuPharma’s products will be launched or whether that launch will be commercially successful, and words
such as "may," "will," "to," "expect," "plan," "believe," "anticipate," "intend," "could," "would," "estimate," or "continue" or the negative or other variations thereof or comparable
terminology is intended to identify forward-looking statements. Investors are cautioned that all forward-looking statements involve risks and uncertainties. . No reliance may be
placed, for any purposes whatsoever, on the information contained in this presentation or on its completeness and this presentation should not be considered a recommendation by
the Company or any of their respective affiliates in relation to any purchase of or subscription for securities of the Company.

Save in the case of fraud, no liability is accepted for any errors, omissions or inaccuracies in such information or opinions. This presentation is being made only in the United
Kingdom and is directed only at (i) persons having professional experience in matters relating to investments, i.e. investment professionals within the meaning of Article 19(5) of the
Financial Services and Markets Act 2000 (Financial Promotion) Order 2005, as amended (the “FPO”) , (ii) persons in the business of disseminating information within the meaning of
Article 47 of the FPO, (iii) high net-worth companies, unincorporated associations and other bodies within the meaning of Article 49 of the FPO and (iv) persons to whom it is
otherwise lawful to make the presentation. The investment or investment activity to which this presentation relates is available only to such persons and will be engaged in only with
such persons. Persons who fall outside categories (i) - (iii) above must check that they fall within category (iv). If they do not, they may not attend this presentation. Any person who
does not fall within categories (i) - (iv) above may not rely on or act upon the matters communicated at this presentation. Any person falling outside categories (i) - (iv) who has
received any document forming part of this presentation must return it immediately. Neither this presentation nor any copy of it may be (i) taken or transmitted into the United States
of America, (ii) distributed, directly or indirectly, in the United States of America or to any US person (within the meaning of regulations made under the Securities Act 1933, as
amended), (iii) taken or transmitted into or distributed in Canada, Australia, the Republic of Ireland or the Republic of South Africa or to any resident thereof, or (iv) taken or
transmitted into or distributed in Japan or to any resident thereof. Any failure to comply with these restrictions may constitute a violation of the securities laws or the laws of any
such jurisdiction. The distribution of this document in other jurisdictions may be restricted by law and the persons into whose possession this document comes should inform
themselves about, and observe, any such restrictions. This presentation is being made on the basis that the recipients keep confidential any information contained herein or
otherwise made available, whether orally or in writing, in connection with the Company. This presentation is confidential and must not be copied, reproduced, published, distributed,
disclosed or passed to any other person at any time without the prior written consent of an agent for the Company or ImmuPharma.



Company summary
• Pharma development company listed on AIM since 2006 (LSE:IMM)

• Lead drug candidate, LupuzorTM, for the treatment of Lupus, a life threatening autoimmune 
disease – 100% owned

• Phase III pivotal study ongoing

• Substantial ‘blockbuster’ market potential

• P140 platform with potential to target further auto immune diseases e.g. Crohn’s disease

• Nucants platform with two Phase I trials completed for potential use in combination cancer 
treatments and in age related macular degeneration (AMD) and diabetic retinopathy 

• Peptide technology platform

• Longstanding collaboration with Centre Nationnal de la Recherche Scientifique (CNRS)

• Europe’s largest research institution = ImmuPharma’s ‘Research Engine’

• Experienced management and research team 

• Low-cost business model based on outsourcing (c. 20 people)
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Pipeline overview

Forigerimod/P140

• Lupuzor™
• Treatment of Lupus
• Unmet opportunity
• Phase III trial started

• Potential for other 
autoimmune diseases

Nucants

• IPP-204106
• Family of peptides for 

cancer and 
ophthalmology

• Phase IIa completed
• Potential for Phase II 

studies in cancer and 
AMD and/or diabetic 
retinopathy

• Potential for other 
indications

Peptide Platform

• R&D peptide 
platform developing 
foldamers

• Discovery
• Diabetes

• New patents filed



What is Lupus?

• Lupus is an autoimmune chronic inflammatory disease, 
sometimes fatal, associated with disorders of the 
immune system

• Unmet market need, due to the lack of safe and effective 
treatments

• Multi-billion sales potential

• Varying patient estimates*:
• an estimated 5 million people globally suffer from lupus

• 1.5 million lupus sufferers in Europe/US/Japan

• Current drugs have serious side-effects and limited 
effectiveness

• GSK’s approval of Benlysta paves the path to market

* source: Lupus Foundation of America ‘www.lupus.org’ (2017)



Lupuzor™

• Lupuzor™ or ‘Forigerimod’  is a 21 aa peptide (chemically synthesized)

• Novel mechanism that modulates the immune system by avoiding the 
activation of auto-reactive T-cells

• Phase IIb demonstrated a significant efficacy in the treatment of Lupus 
together with outstanding safety 

• Lupuzor™ granted Fast Track status by the US FDA and approval for pivotal 
phase III trial under Special Protocol Assessment

• Strong patent protection 

• Final step prior to filing for marketing approval



(New) therapeutics: most if not all target B cells

P140 / Lupuzor™Lupuzor™ - mechanism of action

First line of defence

Antigen presenting cell



Competitive landscape

Current Standard of Care: 

• Low-dose steroids, immunosuppressants (e.g. methotrexate) 
and anti-malarials

• Limited efficacy: 60% of patients are not adequately treated

Other choices:

• Benlysta - GSK’s approved drug
• Monoclonal antibody - intravenous infusion

• High-dose steroids

Urgent need for new and better treatments



Lupuzor™ Benlysta*

Duration of treatment 3 months
N=86

12 months
N=548

Drop-out rate  % 
(active/placebo) 

8% / 16% 23% / 25%

% Responder active 62% 43%

% Responder placebo 38%
p < 0.025

33%
p < 0.025

Clinical impact + 25% + 10%

Based on published data: Lupuzor (Zimmer et al. 2012); Benlysta (Furie et al. 2011)
* Phase III study

Lupuzor™ phase IIb final data



Attractive economics

• Lupus patients are treated by specialists, not GPs = low marketing costs

• Long term treatment creates high costs to the community

• Benlysta priced at approx. US$30,000 / per patient / per year

• Lupuzor™ anticipated to have lower pricing

• High margin

• Using the Rheumatoid Arthritis (RA) Market as a case study:
• Lupus, RA as well as Sjögren patients (no treatment available) have interconnected 

diseases and share the same physiopathology mechanism corrected by Lupuzor

• RA drugs have achieved multi-billion annual sales* (Humira US$14bn, Remicade
US$6.6bn, Enbrel US$5.4bn) *2015 (Source : Labiotech.EU)



Route to market

Lupuzor™ can be marketed by:

• A global licensee, offering ImmuPharma royalties on sales (similar to 
US $500m + Cephalon deal in 2009)

• ImmuPharma controlling manufacture using local distributors, 
retaining a higher margin

• Being acquired by Big Pharma



• Phase III ongoing – 28 investigator sites 

• 11 centres in the US

• 16 centres in Europe

• 1 centre in Mauritius

• Simbec-Orion (CRO) experts in Lupus trials

• Protocol agreed with the FDA

• One year dosing

• Protocol similar to that of Phase IIb

• n = 200 patients/study

• Double-blind, Randomised, Placebo controlled; once a month (dose 0.2mg)

• Top line data expected during Q1 2018

Lupuzor™ phase III trial

Find more information on: www.ClinicalTrials.gov/lupuzor



• 200 patients successfully recruited and randomised (dosed) 

• 293 patients initially screened illustrating the demand from physicians for a new safe and 
effective treatment for Lupus 

• 7 Countries and 28 sites are participating in the study

• US: 11 sites with 70 patients randomised

• Europe: 5 Countries and 16 sites with 81 patients randomised

• Mauritius:  1 site with 49 patients randomised

• Study status as at the end of January 2017

• over 80% of patients will have been treated for at least 3 months

• 2 patients have completed the study

• 24 patients will have been treated for 9 months

• 50 patients will have been treated for 6 months 

• 90 patients will have been treated for 3 months

• To date no drug (active or placebo) related ‘Serious Adverse Events’ have been reported.  This is  
consistent with the strong safety profile of Lupuzor™ shown in its earlier Phase IIb study

Lupuzor™ phase III trial - study highlights

Find more information on: www.ClinicalTrials.gov/lupuzor



Lupuzor™ key milestones

• US sites open and recruitment commences

• Investigator Meeting

• First dosing of US patients 

• European sites open and recruitment commences

• First European patients dosed

• Additional site in Mauritius 

• Completion of recruitment of 200 patients

• Further progress updates on trial

• Last patient completes treatment

• Top-line Phase III results

2015

2018

2016

2017



Investment rationale 
• Lupuzor™ is a potential blockbuster asset  - 100% owned by ImmuPharma

• Pivotal phase III trial on track 

• Awarded ‘Gold Standard’ Special Protocol Assessment and Fast Track 
designation by FDA

• Competitive, efficacy & safety profile

• Collaboration partnership with CNRS 

• P140 platform provides potential to expand into other autoimmune diseases

• Earlier stage development pipeline from pre-clinical through to Phase II 

• Value enhancing news-flow anticipated over medium term

• Intensive IR strategy ongoing



Appendix



Management team

Tim McCarthy

Non-Executive Chairman
35 year international business career in high growth biotech, healthcare and technology companies. Former Chief Executive 
Officer and Finance Director of a number UK listed public and private companies, including Alizyme plc and Peptide 
Therapeutics Group plc.  Extensive experience in raising substantial amounts of equity capital, advising and working at 
Board level for a diverse range of companies internationally. Fellow of the Association of Chartered Certified Accountants. 
MBA from Cranfield School of Management.

Dimitri F. Dimitriou, MSc

Chief Executive Officer
25 years’ experience in the pharmaceutical and biotech industry. Co-founder of ImmuPharma. Former Senior Director, 
Worldwide Business Development at GlaxoSmithKline, focusing on worldwide corporate deals. 8 years at Procter & Gamble 
in marketing, R&D and business development positions. Began his career in marketing at Novartis (Sandoz). BSc in 
Biochemistry from Kings College and MSc in pathology from the Imperial College Medical School.

Dr Robert Zimmer, MD, PhD

President & Chief Scientific Officer
Founder of ImmuPharma. Expert in clinical pharmacology and life cycle management. Developed a substantial number of 
products already on the market. Formerly at Roche’s headquarters as coordinator of clinical pharmacology and 
international clinical leader. Former Director and Head of R&D at SkyePharma. MD from Strasbourg Medical School and 
PhD from the University of Aix-Marseille (France).



Management team

Dr Franco Di Muzio

Senior Non-Executive Director
40 years experience in the pharmaceutical and other industries, encompassing international management experience in 
business development, strategic marketing, international finance, M & A and re-engineering businesses. Formerly Executive 
Vice President of Bristol Myers Squibb‘s medical equipment and products division, Weck International Inc., in charge of 
Europe, Asia, Middle East and Africa. Ex Area Managing Director Head of all Glaxo Wellcome plc. business in the Middle 
East, Africa and Turkey. Ex Managing Director of Alza International. Formerly with Colgate Palmolive and Nestle.

Dr Stéphane Méry

Non-Executive Director
Extensive experience in the Healthcare industry. Currently CEO of Contronics Ltd. Former partner at Beringea LLP, a $400m 
US/UK venture capital fund. Previously, Fund Manager/CEO of the Bloomsbury Bioseed Fund. Formerly Associate Director, 
Worldwide Business Development, for SmithKline Beecham (GSK) responsible for the negotiation of several major in-
license deals and acquisitions. Doctor in Veterinary Medicine, Veterinary Pathologist, specialising in Nasal Toxicology at the 
Chemical Industry Institute of Toxicology (CIIT) in North Carolina. MBA from INSEAD.

Tracy Weimar

Vice President, Operations & Finance
Ex Director, Worldwide Business Development at GlaxoSmithKline, involved in a number of corporate licensing deals. A 
number of positions in health economics, strategy development, sales and marketing at GSK. Non-executive director for the 
Avon and Wiltshire Mental Health Partnership NHS Trust (member of Audit and Remuneration Committees of the Trust). 5 
years at Arthur Andersen in San Francisco and London, responsible for a range of consulting and compliance projects. 
MBA from the London Business School and BA in Economics from the University of California, Berkeley, USA.



Team
Lisa Baderoon

Head of Public & Investor Relations

Dr Paolo Bessieres

Vice President Head of Business Development

Dr Fanny Valleix

Head of Clinical Research

Dr Catherine Bernard

Head of Regulatory Affairs

Claire Venin

Researcher

Juliette Fremaux

Researcher

Sebastien Goudreau

Research Director

Professor Sylviane Muller

Chair of Therapeutic Immunology

at CNRS  (Strasbourg)

Dr Gilles Guichard

Research Director at CNRS (Bordeaux)

Dr José Courty

Research Director at CNRS (Paris)



ImmuPharma’s Research Engine

Centre National de la Recherche Scientifique

• The CNRS is the largest basic research organisation in Europe.

• It takes first place in the Nature Index, a new ranking of international 
scientific institutions proposed by the journal Nature. It is ahead of the 
Chinese Academy of Sciences, Germany's Max Planck Society and the 
Harvard University in the US.



Lupuzor™ deal – case study

• In 2009, ImmuPharma licensed the world-wide rights to Lupuzor™ to US 
specialty pharma company Cephalon Inc.

• Cephalon paid ImmuPharma $15m upfront prior to phase IIb completion 
and $30m when phase IIb interim data became available

• This was part of $500m cash milestone payments plus high royalties on sales

• Cephalon assumed all costs of development and commercialisation

• Cephalon acquired by Teva Pharmaceuticals (primarily a generics company) 
and ImmuPharma terminated the license deal regaining all product rights 
due to non-compete and change of control clauses

Provides validation and asset value



ImmuPharma plc
50 Broadway
Westminster
London SW1H 0RG
U.K.

Tel:  +44 20 7152 4080
www.immupharma.com

Contact
tim.mcarthy@immupharma.com
dimitri.dimitrou@immupharma.com
lisa.baderoon@immupharma.com

Twitter : @immupharma

UK Advisers

Nominated Advisor & Broker
Northland Capital Partners Ltd

Public Relations  & Investor Relations
lisa.baderoon@immupharma.com
Capital Access Group

Auditors
Nexia Smith & Williamson

Solicitors
Bircham Dyson Bell
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